FINIX

Payments Infrastructure-as-a-Service

The next generation of payments companies will be built on Finix



Software Companies are Becoming Payments Companies
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Payments Layer Cake

Examples
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Finix enables companies to cut out the middleman and start monetizing
payments
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Companies are forced to invest heavily in stitching together piecemeal
vendor solutions and developing in-house tools, which is expensive

&3 ® 5

$3-5M 2-3 Years >S2M [ yr.

Upfront Investment Time-to-Market Ongoing Maintenance



Payments are the Product. Payments are Profit.

Strategic Drivers

Additional revenue per S100M
+$3M

processed
3 4 Increase in TAM compared to SaaS-only
-4Xx market !
Ux Competitive advantage via single

seamless payment solution
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Distribution of payments via software is experiencing explosive growth

-- 4x the rate of traditional providers
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Payments are moving from banks to software

Evolution of Payment Distribution
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Why?




Responsibilities in the payments stack are shifting from payments
processors to software providers

Then f/ Now

Responsibilities

® Agreement with Card Network * Payment Forms
* Integration to Card Metwark " Proceisor Integrations
* Capital Reserves

* Cleaning & Senling

* Compliance

= Account Setup

* Merchant Undarwriting

* Toeeniration & Vauling

* Ak Mamagemient

* Reporting & Reconciliation

* Digpute/Exception Mgmi.

* Lettlement / Payouts

* Reporting Dashboards

* Customer Support Took

* Merchant Sales
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Finix's payments platform reduces cost, increases flexibility, and accelerates
time to market

* Payment Forms

* Processor Integrations

* Compliance

* Account Setup

* Merchant Underwriting
* Tokenization & Vaulting

* Risk Management

* Reporting & Reconciliation
* Dispute/Exception Mgmt.
* Settlement / Payouts

* Reporting Dashboards

* Customer Support Tools




Finix allows companies to bring payments in-house even sooner

= $50M+ in Annual GMV fand Finix is lowering the threshold even further with Flex)
* 100+ Merchants, Vendors, etc.
= Any company with a payment residual stream

* |n one of the following categories:
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