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We revolutionize

the paint industry.

Reinventing the traditional paint market
through a tech-driven D2C & D2B solution
for sustainable paint products.




Team

We believe we can disrupt the industry by combining subject
matter expertise with product excellence and strong execution.

Founders

Felix Dannich (MBA) Mark Shif (M.A.)

Key advisor Investors

Karl-Heinz Scholz Jason Modemann Patrick Bruch



Problem

Conventional paint damages
our health and destroys the
planet through:

Source: ' Occupational & Environmental Medicine, ? Forbes, 3 Nat. Env. & Poll. Tech



Status Quo

4 largest paint incumbents dominate with >80% market share
by selling toxic, low-valued and greenwashed products.

Global production Toxic products Outdated distribution Greenwashing

Intransparent declarations
CO2 emissions mineral hardware stores
oil



Solution

We reinvent the whole
concept of paint.

Making decoration easy and eco-friendly through
digital tools and natural ingredients.

Fully sustainable & ecological concept

Tech-enabled D2C+D2B distribution

Highest quality paint assortment




Product

We improve the way people and businesses buy paint through
Innovative, eco-friendly products...

Eco-friendly paint products Innovative color samples

OV



Color Visualizer Myx+Match™

... and technology by building the first digital paint mixing solution
In Europe with more than 100K available colors.



Timing

Paint & home decoration products are early in eCommerce and
we cater towards two mega trends within the industry.

MEGA TRENDS
A o
B &

Outdated sales channel Sustainable consumption Digital adoption




Market Potential

DACH paint market with tiny sustainable offer, providing

a €2.8bn opportunity at a CAGR of 4.2%".

& VALIDATED

B2C core
0 customers are

& CURRENT FOCUS
young families

B2B core target

group is painting
companies (1-20) e

@ FUTURE PLAN

Expanding to paint
e market in EU with

€227 B4 hybrid model

B2C core target group
' B2B core target group
Total DACH paint market

‘ Total EU paint market



Go-to market D2B

High margins and minimal operational effort within D2B will
fuel our engine of growth. Acquiring first 100 customers now.

STEP 1

Building D2B credibility

@ Created relevant brand awareness (PR)
@ Onboarded 15 image paint companies

@ Built tailored D2B product assortment

STEP 2

Acquiring 100 D2B customers

STEP 3

Expanding distribution



Vision

We build Europe's largest go-to destination for sustainable
and healthy home decoration — paint is only the beginning.

Business outlook a h
Net Revenue forecast €XXXK €XXXK €XXXK €XXXK
EBIT €XXXK €XXXK €XXXK €XXXK
Funding €XXXK €XXXK €XXXK —

- /

Product roadmap

Extending assortment
and expanding to Europe Q12022 Q12023 Q2 2023 €XM revenue milestone

within next 4 years
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Felix Dannich Mark Shif

felix@mynthome.de mark@mynthome.de
+49 176 329 176 94 +49 15143 900 158

Mynt GmbH | Am Fort Weisenau 10 | 55130 Mainz, Germany | DE340934799 | www.mynthome.de


https://www.linkedin.com/in/felix-dannich/
https://www.linkedin.com/in/mark-shif/

